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Disclaimer
This Presentation contains statements that constitute "forward-looking statements" within the meaning of Section 27A of the 
Securities Act of 1933, as amended (the "Securities Act"), and Section 21E of the Securities Exchange Act of 1934, as 
amended (the "Exchange Act"). All statements, other than statements of present or historical fact included in this 
Presentation, regarding the Company's future financial  and stock (equities issued and held by shareholders) performance, as 
well as the Company's strategy, future operations, revenue guidance, projected costs, prospects, plans, and objectives of 
management are forward-looking statements. When used in this Presentation, the words "could," "should," "will," "may," 
"believe," "anticipate," "intend," "estimate," "expect," "project," the negative of such terms and other similar expressions are 
intended to identify forward-looking statements. However, not all forward-looking statements contain such identifying 
words. These forward-looking statements are based on management's current expectations and assumptions about future 
events. They are based on currently available information about the outcome and timing of future events. Except as otherwise 
required by applicable law, the Company disclaims any duty to update any forward-looking statements, all of which are 
expressly qualified by the statements in this section, to reflect events or circumstances after the date of this Presentation. 
Nothing in this release is intended to be an offer of sale or purchase of any securities nor a solicitation of any offer for the 
sale or purchase of any securities by the Company, its subsidiaries, officer and directors.



Overview
"We're building a global diabetes care powerhouse. We're acquiring established clinics that already specialize in diabetes care and bringing in
three cutting-edge technologies to make them even better. Our goal is to provide top-notch care to patients worldwide, with a seamless digital
experience. And we're aiming for a healthy profit margin, which means a strong and sustainable business for everyone involved.”

How are we doing this?
"We're taking healthcare to the next level with groundbreaking technology. Imagine if your healthcare was as unique as you are. We're using AI 
and quantum biosensors to analyze data down to the molecular level, tailoring treatments and recommendations specifically for you. This means 
no more one-size-fits-all solutions. Your health decisions will be based on your personal data, ensuring you receive the most effective and 
personalized care possible.”

What are we doing?

1. Advanced Technology Adoption: By incorporating AI and quantum biosensors 
into our clinics, we are at the forefront of healthcare innovation. This will attract 
patients looking for cutting-edge solutions, driving adoption.

2. Personalized Care: Our transition from a population health approach to highly 
individualized precision healthcare means better outcomes and patient 
satisfaction. Patients are more likely to choose and stick with clinics that offer 
personalized care.

3. Digital Patient Experience: Today's patients expect a seamless digital experience. 
Our focus on delivering this enhances patient engagement and loyalty, which in 
turn drives adoption and repeat business.

4. Higher Margins: Traditional clinics often struggle with inefficiencies and 
overhead costs. Our tech-driven approach can lead to streamlined operations 
and reduced costs, ultimately boosting margins.

5. Earnings Growth: With increased adoption, higher margins, and satisfied 
patients, our clinics are poised for strong earnings growth. The 35% EBITDA 
target is a clear indicator of our profitability potential.

6. Valuation: Investors are increasingly interested in healthcare companies that 
leverage technology for better patient outcomes and financial returns. Your 
innovative approach can lead to a higher valuation compared to traditional 
clinics.

In summary, our strategies not only improve patient care but also make our clinics more efficient and profitable. This combination of 
technology adoption, personalized care, and a digital patient experience can drive both adoption and valuation well beyond what 

traditional clinics can achieve in today's competitive healthcare landscape.
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Focus:

1. Revenue and Cash Flow
2. Innovative Diabetes treatments
3. Improve technology to support 

rapid global scaling
4. Build an excellent management 

team
5. Build a liquid capital market to 

use shares as a currency for 
funding and acquisitions



$5M/ 
Clinic

20 
Clinics - 
Hawaii

32 
Clinics -
Arizona

150 
days $260M+

Per Clinical Total 
revenue potential

Planned footprint in 
Hawaii (build)

Planned footprint in 
Arizona (buy then 

build)

To cash flow 
positive from start 
up of each clinic

Total Annual 
Revenues with 52 

clinics

Adoption of the three core technologies (PIR, Digital Platform and quantum biosensor)  can 
increase all these metrics positively adding new efficiencies and new revenue streams  
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Potential Valuation Drivers of the Strategy
1. Acquire or build Diabetes Clinics, typical valuation 1.2x 

revenue
2. Double for a public company multiple – liquidity premium
3. Using the TNQ platform implement the digital patient (add 

scale and reduce costs)
4. Using TNQ platform implement the digital clinician (add scale 

and reduce costs)
5. Using the quantum biosensor adds precision health to the 

service offering

Each of the valuation contributors could be cumulative, 
the multiple could be 20x to 53x of revenue

Disclaimer:  The multiples of revenue shown in this 
example are for demonstration only and Thrive is not 
representing that these will be or may Thrive’s multiples 
of revenue.  
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Assumptions (Potential Effect)

1. Adding clinics year over year adds revenue 
and earnings

2. Adding in technologies year over year 
drives revenue acceleration, patient 
retention, and earnings acceleration

3. Moving to a precision health model 
currently unseen in Healthcare will 
command the highest multiple
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Demonstrates Exponential valuation growth with the adoption of AI and quantum biosensors over 5 years



Over 10% of the world's population are Diabetic costing nearly $1 Trillion USD annually!

• In Hawaii, 133,000 people have Diabetes and 400,000 people are pre-

Diabetic (roughly 40% of the entire state population).

• In Arizona, 800,000 have Diabetes and 1.6M are pre-Diabetic.

• New treatments and technologies are now emerging to help 
protect this vulnerable patient group.



• Medicare reimbursement:

• $5,560 reimbursement for 12 week PIR service

• TAM (initial treatment only):

• Hawaii: $740M in revnue (PIR Only)

• Arizona: $4.4 Billion in revenue (PIR Only)



Thrive Precision Health to open clinics in Hawaii



Thrive Precision Health to Acquire 2 Clinics in Arizona



What is PIR (Physiologic Insulin Resensitization)



How it Works: PIR (Physiologic Insulin Resensitization)
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Technology and Service Providers

Bringing leading edge technology together to 
deliver an all-digital service to the Patient, the 
Clinics and its stakeholders

Clinical Platform

Develop a consistent brand and clinical delivery 
platform to scale out across the world.

Precision care puts the science behind each patient



Strategic Relationship
1. Provide critical start up team in Hawaii (Medical Director, Nurse 

Practitioner, Nursing Assistant and Clinic Operations Staff)
2. Currently over 4,500 Diabetic Patients – PIR referral program
3. Attached Clinic space for 20 IV chairs
4. Credentials team
5. Clinical service delivery and Best Practices
6. Future acquisition due diligence and Practice Integration

Focus: Start up Thrive Precision Health (Hawaii 
Flag Ship Clinic) using PIR Therapy as the lead 
service offering



Strategic Relationship
1. Platform as a Service provider with the Thrive Precision 

Application developed and operated exclusively for Thrive
2. Decentralized platform allowing patients, providers, suppliers, 

investors, operators and researchers to all connect securely and 
in real time

3. Highly secure with all regulatory requirements for privacy and 
security being met

4. 24-7 CyberDefense system built in from day one, AI monitoring 
and countermeasures deployment 

5. Built on the blockchain so patient data and data rights are 
governed by the patient

6. Easy additions of payment currency, DEFI and NFT protocols 
added for new service offerings

Focus: Institutionalize Diabetes Care at scale:  application 
and platform exclusive for Thrive Precision.



Strategic Relationship
1. Equity interest in Qanik DX and expanding that interest over time
2. Exclusive territory license with opportunity to develop a unique 

diabetes test panel exclusive to Thrive
3. Will be available to our Clinic’s first, then to our patients for 

constant and test anytime capability
4. Secured data cloud integrated into the clinical platform
5. Facilitates large scale adoption from population health (one size 

fits all) to precision health, individualized care based with 
molecular data.

Focus: Develop a multiplex Blood Test for clinic and home 
use:  exclusive to Diabetes Care understanding each patient 
individually

Test at home with a single drop of blood: Glucose, Insulin, 
HbA1c, C-Peptide, Testosterone, Estradiol, Progesterone, 
TSH, T3 and T4, many more are in development.



Non-Invasive Detection within the Clinic
1. Part of the investment in Qanik DX, Thrive has access to 

advanced SFS Photonic technology to be used for biosafety 
within the clinic and patient diagnosis.

2. For clinic biosafety application scanning surfaces for infectious 
pathogens like bacteria and viruses will ensure patient and staff 
safety

3. Upon FDA approval COVID 19 and other respiratory and highly 
contiguous airborne viruses can be detected in saliva upon entry 
of the clinic.

4. SFS capability can be used in wound care to instantly determine 
the presence of bacterial in the wound itself.

5. Detection of vascular disorders and wound cellular margins 
against healthy tissue identifying the precise wound boundaries.

Patent pending Saliva Activator used for collection of saliva and direct 
testing for the presence of Virions such as SARS-Covid-2..

Lab of the Go for the surface detection of Bacteria and Viruses
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Contact Us
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